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M A R C H  E D I T I O N

Key Highlights
Grand Showroom Launch
KPLC expands fleet
Shayna Motors Joins Ashok
Leyland

Kenya Power & Ligh�ng Company (KPLC) has once 
again expanded its fleet with a new batch of Ashok 
Leyland trucks, reinforcing our reputa�on for 
durability, efficiency, & reliability in Kenya’s
commercial transport industry

PRO TIPS FROM OUR 
AFTERSALES EXPERT 
MR. WILLIAM
� Rou�ne check-ups
� Genuine parts only
� Service at authorized 
dealers
Get to know more with 
the man armed with
truck maintenance tips.

CATCH THE FULL 
PROFILE ON 
PAGE 3

Expanding our reach and 
bringing Ashok Leyland vehicles 
closer to our customers is 
always a priority. We’re excited 
to introduce Shayna Motors as 
the newest Ashok Leyland Agent 
in Mombasa! 
Karibu Shayna Motors!

Ashok Leyland and KPLC teams pose for
a photo, during the handover.

Simba Corp Group CEO Dinesh Kotecha and Head of International Operations Rajesh
Renganathan,  cut the ribbon in unison to launch our new showroom and service
centre located at Simba Corp HQ along Mombasa Road, Opposite Panari Hotel.
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Shayna Motors CEO & Deluxe Trucks GM Mr. Hussein
Kamal shake hands upon the new partnership

From a grand Showroom Launch, new partnerships
to expanded fleets; We continue to soar

From a grand Showroom Launch, new partnerships
to expanded fleets; We continue to soar



A STEP INTO THE FUTURE - 
Showroom official launch 
2025 started on a high note with the 
official launch of our new Ashok 
Leyland showroom! This modern 
space is designed to offer our 
customers a first-hand experience of 
our robust commercial vehicle lineup 
while providing enhanced a�er-sales 
support.
The launch event was a�ended by Mr. 
Rajesh, Head of Interna�onal Opera-
�ons at Ashok Leyland, alongside our 
Group CEO Mr. Dinesh Kotecha and 
Deluxe’s Mr. Hussein Kamal.

Powering Kenya the boss way:
KPLC expands its Ashok
Leyland fleet!
Kenya Power & Ligh�ng Company 
(KPLC) has once again expanded its 
fleet with a new batch of Ashok 
Leyland trucks! As a long-standing 
and valued customer, KPLC’s 
con�nued trust in Ashok Leyland 
reinforces our reputa�on for 
durability, efficiency, and reliability 
in Kenya’s commercial transport 
industry. The official handover was 
led by Group CEO Mr. Dinesh 
Kotecha, with KPLC’s Head of 
Transport, Mr. David Mugambi, 
receiving the new fleet. 

industries.

Why does KPLC choose Ashok 
Leyland?
� Proven reliability – Built to handle 
Kenya’s demanding road condi�ons
� Fuel efficiency – Ensuring cost 
savings in fleet opera�ons
� A�er-sales support – A strong 
network of service centers and 
mobile technicians.

We extend our gra�tude to KPLC for 
their con�nued partnership and look 
forward to suppor�ng their fleet for 
years to come

Welcome to the Ashok Leyland
Family: Shayna Motors
We’re excited to introduce Shayna 
Motors as the newest Ashok 
Leyland dealer in Mombasa!
Our partnership enhances 
customer access to sales, service & 
spare parts in the coast region, 
ensuring businesses in Mombasa 
and beyond can rely on Ashok 
Leyland trucks for their opera�ons.

The launch event was a�ended 
by Deluxe Trucks GM Mr. Hussein 
Kamal, along with our dedicated 
Mombasa branch team, banking 
partners, and key customers.
Ashok Leyland is more accessible 
than ever. Whether you need a 
new truck, servicing, or genuine 
spare parts, you can count on us 
to deliver quality and reliability 
wherever you are!

Also present was Mr. Rajesh from 
Ashok Leyland Interna�onal, who 
reiterated Ashok Leyland’s
commitment to providing robust 
transport solu�ons for cri�cal
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The event was not just about 
unveiling a new showroom—it was 
about Ashok Leyland’s con�nued 
commitment to the Kenyan market 
and our promise to support 
businesses with high-quality, 
durable, and efficient commercial 
vehicles.
During their speeches, the guest 
speakers highlighted:

� Ashok Leyland’s journey in Kenya 
and its growing market presence
� The importance of teamwork in 
driving the brand’s con�nued 
success
� Exci�ng future plans to expand 
a�er-sales services and improve 
accessibility for customers

This showroom launch marks a new 

chapter, bringing convenience, 
accessibility, and an elevated 
experience for our customers. Here’s 
to an exci�ng year ahead!

Our new showroom brings
convenience, accessibility,
and an elevated experience
for our customers



Why Choose the Phoenix?
� 2-ton payload capacity
� Built for last-mile delivery
� Versa�le applica�ons – Perfect for 
wholesalers, butcheries, bakeries, gas 
delivery, and refrigerated transport 

PHOENIX.
Every great business needs a reliable 
workhorse. On our spotlight is one of 
our most versa�le & efficient trucks. 

A truck bigger than a pickup, compact 
enough for urban roads, the Phoenix is 
your perfect match!  

Behind every well-
maintained Ashok Leyland
truck, there’s a team 
ensuring top-notch a�er-
sales support. Leading this  charge is 
Mr. William Mutua, whose exper�se 
keeps our customers’ trucks running 
efficiently. 

William and his team provide:
� First & second free services a�er 
purchase
� Free driver training to help 

maximize vehicle performance
� On-site servicing – We bring the 
workshop to you.

What is one of the biggest challenges 
customers face?
Ge�ng their trucks to service centers 
due to distance or busy schedules

What now is the solu�on for this 
challenge?  
A mobile service team that ensures 
customers get �mely repairs and 
maintenance wherever they are. I 
usually organize my technical team to 
carry out field service on the 
customer’s site when need arises 

How do you envision the future of 
A�ersales??
With trucks becoming more 
technologically advanced, servicing 
will rely more on specialized
diagnos�cs, making expert workshops 
more essen�al than ever.

Glimpse into the man 
behind the workshop
What inspired you to pursue a career 
in the automo�ve industry, 
specifically in a�er-sales?
I loved and desired to interact with 
machines and more so in trouble 
shoo�ng.

What does a typical day at work look 
like for you?
It goes from running workshop floor
opera�ons, brainstorming with 
workshop technicians in trouble 

PROFILE | 
ASHOK LEYLAND TEAM

shoo�ng, customer updates on repairs 
of their trucks and a�ending to reports, 
queries and updates to the
management on day-to-day ac�vi�es in 
the workshop.

If you weren’t working in a�ersales, 
what career path would you have 
pursued?
Probably a career in art and design.

What’s one thing most people don’t 
know about you?
I am a caring father and husband.

If you could take a road trip 
anywhere in the world, where would 
you go and what vehicle would you 
take? 
Outrightly, USA with a Rolls-Royce

What’s your favorite way to unwind 
a�er a busy day at work
Seat indoors with family and enjoy 
homemade delicacies

From a desire
to interact with
machines to 
Keeping trucks
in shape daily

PHOTO| William Mutua, Workshop Supervisor, Deluxe Trucks & Buses EA

I usually organize my
technical team to carry out
field service on the 
customer’s site when need
arises
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Pro Tips to keep your truck
in shape from Mr. William

Routine check-ups to prevent 
costly breakdowns.
Use only genuine parts—no 
shortcuts on quality.
Service at authorized dealerships 
for expert diagnostics and repairs.

Product Highlight

FOLLOW ALONG WITH US
Ashok Leyland Kenya

PAYLOAD
2t

LOADING
LENGTH

9.5ft

� Cost-effec�ve & fuel-
efficient
� Customizable body 
op�ons  Can be fi�ed with a 
refrigerated unit for 
temperature-sensi�ve goods.

Designed to be the perfect 
business partner, the Phoenix 
delivers power, efficiency, and 
affordability.

Book a test drive today and 
see the Phoenix in ac�on!


